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The time pressures today on salespeople and clients are out of
control. Sellers react in two ways that undermine their effectiveness.

In amisguided effort to save their prospects' time, sal espeople take on
more of the work, shoulder more of the burden themselves. And they turn
proposals around with lightning speed, delivering the compl ete package on
the second call.

That's handoff selling. The salesperson does all of her work first,

hands off the proposal to the prospect as if it were abaton in arelay
race, and then the prospect begins his work, the detailed consideration of
this and other proposals.

That's not how the pros close! Author Steve Marx reveals how the most
accomplished professionals actually do big deals and create long-lasting
client relationships. They merge selling and buying into asingle
process-—-interactive selling. It's a process anyone can learn and any
company can adopt.

Close Like The Prosis not another re-hash of sales basics--the
basics in this book are the ones missing from every other book on the
shelf.

CloseLikethePros:

* |stargeted at business-to-business salespeople who sell
tailored solutions and seek long-term relationships--and to anyone who has
aBig ldeato sell in the workplace.

* Weans sal espeopl e from the dangerous fiction of the two-call
close, which causes them to lose control, lose influence, and lose



business.

* Gives salespeople the tools they need to activate the buying
process as soon as the selling process begins--and to keep the selling
process aive until the decision is ready.

* Shows sal espeople how to invest more time with prospects likely
to buy and less with those who aren't.

* Changes the language of selling, introducing the reader to
real-life practices including half-baked ideas, homework assignments,
molehill decisions, trial balloons, and more.

With interactive selling, the prospect hel psimprove the proposal, and the
proposal helps improve the prospect! It's 21st century high-engagement
selling and buying.

For more information and a free download of Chapter 1--and to take afree
self-assessment of whether you're already an interactive sal esperson--visit
InteractiveSdlling.com.
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From reader reviews:
Gregory Stclair:

This Close Like the Pros are generally reliable for you who want to be considered a successful person, why.
The reason of this Close Like the Pros can be one of the great books you must have is giving you more than
just simple examining food but feed a person with information that might be will shock your prior
knowledge. This book is handy, you can bring it all over the place and whenever your conditions throughout
the e-book and printed types. Beside that this Close Like the Pros forcing you to have an enormous of
experience for example rich vocabulary, giving you trial of critical thinking that we know it useful in your
day activity. So, let's have it and enjoy reading.

Jewel Williams:

Playing with family in avery park, coming to see the coastal world or hanging out with close friendsis thing
that usually you have done when you have spare time, and then why you don't try factor that really opposite
from that. One particular activity that make you not sensetired but still relaxing, trilling like on roller coaster
you are ride on and with addition of knowledge. Even you love Close Like the Pros, you are able to enjoy
both. It is very good combination right, you still want to missit? What kind of hang typeisit? Oh seriously
its mind hangout guys. What? Still don't have it, oh come on its called reading friends.

Lily Terry:

Areyou kind of hectic person, only have 10 aswell as 15 minute in your morning to upgrading your mind
talent or thinking skill actually analytical thinking? Then you are experiencing problem with the book
compared to can satisfy your limited time to read it because pretty much everything time you only find
reserve that need more time to be go through. Close Like the Pros can be your answer mainly because it can
be read by anyone who have those short spare time problems.

Juanita Gell:

On this erawhich is the greater man or who has ability in doing something more are more important than
other. Do you want to become one of it? It isjust simple way to have that. What you are related is just
spending your time almost no but quite enough to possess alook at some books. On the list of booksin the
top checklist in your reading list is usually Close Like the Pros. This book that is certainly qualified as The
Hungry Hills can get you closer in turning out to be precious person. By looking upwards and review this
publication you can get many advantages.
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